
QRussia, which recently sold $3
billion in military equipment to
Venezuela despite US objections,
is reportedly also seeking to sell

arms to the government of Argentina. Is
Latin America becoming a major market
for Russian arms companies? What are the
implications for regional security?

AGuest Comment: Gabriel Marcella:
"Russia has an aggressive arms sales
program, and Latin America is
becoming a lucrative market,

though still relatively small beyond
Venezuela. Argentina has never purchased
Russian equipment, and it remains to be seen
whether it will. Some important factors
weigh in this decision. The military badly
needs new equipment. Press coverage sug-
gests that the deal with Russia might include
Argentine beef (apparently Russia is the
biggest importer) for helicopters and armor-
plated patrol boats. The Kirchner govern-
ment has been downsizing, reorganizing, and
redefining the missions of the military, and
trying to distance Argentina from the United
States. The latter is an old theme in US-
Argentine relations, notably when govern-
ments of the left prevail. Argentina has been
invaluable in UN peace operations in Haiti,
Cyprus, and the former Yugoslavia, deploying
some 1,000 troops. Argentine engineers do
superb work in Haiti. At the same time,
Argentina is a major non-NATO ally of the
United States, allowing it to receive excess
defense articles. Recently, Tom Shannon,
Assistant Secretary of State for Inter-

American Affairs, complimented Argentina’s
cooperation with the US on counter-terror-
ism efforts. Given the small amount of equip-
ment involved, it would be premature to con-
clude that Argentina is going the way of
Venezuela in trying to supplant the United
States as a source of military hardware. Arms
purchases always have a political component,
along with the military operational. Regional
security is not affected.”

AGuest Comment: Jack Devine: "It
should come as no surprise that
Russian arms companies are
looking for other markets beyond

China and India to export their military
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Acclaimed scholar Hernando de Soto
was named by President Alan Garcia to
be his “personal representative” in
renegotiating the US-Peru free trade
agreement. See page 2.



Political News

Peru’s Garcia Names Hernando de
Soto to Take Lead on US Trade Pact

Peruvian President Alan Garcia on
Thursday appointed internationally-
acclaimed author Hernando de Soto as his
“personal representative” to deal with the
US Congress on negotiations over the US-
Peru free trade accord, local daily El
Comercio reported yesterday. Head of the
Lima-based Institute for Liberty and
Democracy, de Soto will be unpaid but act
for the interest of Peru’s poor in the gov-
ernment. Meanwhile, Bloomberg News
reported yesterday statements by Garcia
that indicated a tougher stand on “renego-
tiating” the free-trade agreement signed
between Peru and the US, which is await-

ing final approval in the US Congress,
would be taken. The Garcia administra-
tion will revisit the FTA and “propose an
accord for the impoverished majority and
not in its elitist conception,” Bloomberg
News reported. “We're going to change
our point of view and restate the con-
cepts,'' Garcia was quoted as saying. “We
need to think about a different accord, one
for the poor, one that looks within, com-
plying with a national agenda,” Garcia
said, according to the report. Speaking in
Washington Tuesday at the Inter-
American Dialogue, before Garcia’s
announcement Thursday, former
Peruvian President Alejandro Toledo,
under whose administration the US FTA
was negotiated and approved domestical-
ly, said he would be a “soldier” for Garcia
in helping convince US legislators to pass
the accord. Congress had been expected to
vote in September on the deal. Also yester-
day, Peru announced it had successfully
concluded negotiations for a more com-
prehensive free trade agreement with
Chile, according to Reuters. “We’ve con-

cluded negotiations with Chile for an
FTA”, said Peruvian Foreign Trade and
Tourism minister Mercedes Araoz during
a press conference in Lima. Chilean
Foreign Affairs Minister Alejandro Foxley
is scheduled to visit Lima next Tuesday to
sign the deal, according to the report.

Economic News

Chile’s Biggest Copper Mine Shuts
Down After Worker Blockade

Chile’s largest copper mine shut down yes-
terday after striking workers blocked all
roads to the giant site, a move that rever-
berated in global metals markets. BHP
Billiton, the operator of the mine, has
said it called off talks with the union due
to the blockade. Workers had been on a

12-day-old work stoppage, seeking higher
pay. But the full shutdown of the plant
sent copper prices up 2.7 percent yester-
day, Bloomberg News reported. Mine
management said this week that the dis-
pute was costing owners including BHP
Billiton, Rio Tinto Group and
Mitsubishi Corp. $16 million in profit a
day, according to Bloomberg News.

Brazil’s Anatel Decides to Move
Ahead with Wireless Auction

Brazil’s telecommunications regulatory
agency said Thursday it had decided to
allow an auction to continue for the rights
to use the 3.5 GHz and 10.5 GHz frequen-
cies for wireless broadband service in early
September. In making the decision,
Anatel’s directors had decided against an
industry challenge and a suspension by
another government agency, saying the
suspension did not have enough support
among its directors, Dow Jones reported.
Two weeks ago, Brazil’s Communications
Ministry, which is a separate entity from

Page 2 of 4

NEWS BRIEFS

Copyright © 2006, Inter-American Dialogue

IInntteerr--AAmmeerriiccaann  DDiiaalloogguuee’’ss  LLaattiinn  AAmmeerriiccaa  AAddvviissoorr FFrriiddaayy,,  AAuugguusstt  1188,,  22000066

First Data Buys Argentina’s
Biggest Credit Card Processor

First Data International, the finan-
cial services giant and owner of
Western Union, signed Thursday an
agreement to buy Argentine credit
card issuer and payment processor
Argencard SA, according to a press
release. The value of the acquisition
wasn't disclosed, but analysts esti-
mate it to be around $250 million,
Dow Jones reported. Based in
Buenos Aires, Argencard services
more than 70 banks with nine mil-
lion cardholders and over 150,000
active merchants.

S&P Upgrades Dominican
Republic Ratings to Positive

S&P yesterday upgraded its outlook
on the Dominican Republic’s long-
term ratings to positive from stable,
and affirmed its ‘B’ long- and short-
term sovereign credit rating. S&P
said the positive outlook reflects
improved fiscal and external indica-
tors, and a sharp rise in internation-
al reserves and current account
receipts over the past year.

Peru Prosecutors Charge Humala
with Human Rights Abuses

Peruvian prosecutors have filed
charges against former presidential
candidate Ollanta Humala, accusing
him of being involved in human
rights abuses while serving as a mili-
tary leader in the 1990s. The charges
relate to when he was an army com-
mander at the "Madre Mia" jungle
counterinsurgency base, according
to reports. A family has testified that
a married couple was murdered by
soldiers under Humala's command.
Humala pushed out frontrunner
Lourdes Flores Nano in the race for
president this year, and newly-elect-
ed Alan Garcia has been concerned
about how to deal with Humala’s
volatile support base.

“ We need to think about a different accord, one for the poor,

one that looks within, complying with the national agenda.”
- Alan Garcia



Anatel, said it was suspending the auction
in order to investigate uses for the fre-
quencies in its digital program. Three
Brazilian fixed-line companies, as well as
the country's association of fixed-line
service providers, had filed challenges ear-
lier this month against Anatel's plans to
auction broadband fixed-wireless spec-
trum. Brasil Telecom—Brazil's third-
largest fixed-line company—and two oth-
ers, Sercomtel and CTBC, filed chal-
lenges against the auction of 15-year, one-
time renewable licenses for spectrum in
the 3.5 GHz and 10.5 GHz spectrum
ranges, as had the Brazilian Association of
Fixed-Line Providers, or Abrafix, saying
rules barring local fixed-line concession-
aires from bidding for licenses in areas
where they already operate are illegal and
anti-competitive. Anatel, which launched
the auction on July 17 and has given com-
panies until September 4 to submit bids,
plans to sell six regional licenses for
between $500,000 and $2 million. Anatel
says the spectrum would allow operators
to offer "triple-play" services of voice,
video, and data.

Company News

Dell Computer Latam Revenues
Grow 45 Percent in Q2

Computer maker Dell announced yester-
day that its Americas business unit rev-
enues were up 3 percent year-over-year,
led by growth in its Latin America seg-
ment, where revenue grew 45 percent
year-over-year, with 52 percent growth in
the home and small business segment. In
Brazil, Dell grew revenue 58 percent, and
finished the quarter number two in over-
all share and number one in servers, where
market share has grown 11 percentage
points year-over-year to 41 percent.
Worldwide, Dell said it generated $14.1
billion in revenue in the second quarter,
an increase of 5 percent year-over-year.
The results were short of expectations,
however. "We're not pleased with our per-
formance," company executives said  in a
conference call. "We priced too aggressive
[in the second quarter] in the face of slow-
ing industry demand in commercial mar-
kets worldwide and slower overall

demand in Western Europe," Dell said.
According to Gartner researcher Luis
Anavitarte, Hewlett-Packard (HP) post-
ed the strongest growth among the top
international PC vendors shipping to

Latin America. HP’s overall unit ship-
ments increased 68 percent, while its
mobile PC business grew 131 percent. Dell
posted 44.9 percent growth in desktop
and notebook shipments, Gartner said.
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equipment. It seems unlikely that Russia
is trying to exert its influence in the
region in opposition to the United States
as it did during the Cold War. More than
likely, Russia views Latin America today
as a commercial and economic opportu-
nity rather than a political pawn, and
arms deals with Argentina, Brazil, and
other countries in the region should be
seen in this light. However, arming
Venezuela's Hugo Chavez against the
publicly and privately expressed wishes
of the United States government is trou-
bling. Chavez has the potential to
become a destabilizing force in Latin
America and has made clear his disdain
for the United States as well as his desire
to undermine US influence. Particularly
alarming for the US is the potential that
some of the 100,000 AK-47 assault rifles
recently purchased by Venezuela from
Russia could end up in the hands of the
FARC in Colombia."

AGuest Comment: Diego
Valenzuela: “Among recent
newcomers to the Latin
American markets, China and

Russia are very active. China is seeking to
secure supplies of energy and copper to
its fast growing economy, and sell its
products in the region. Opposite to
China’s pragmatic free-market
approach, Russia’s aims are of a political
nature. The Kremlin would like to buy
influence in order to play once more a
significant role in the international
arena; its recent sale of weapons to the
anti-American regime of Chavez in
Venezuela is an opportunistic first step
to enter the Latin American scene, to be
probably followed by arms sales to
Bolivia. Russia is now exploring the pos-
sibility of selling weapons to cash-short
Latin American nations, to be paid with
commodities; informal consultations
were initiated with the populist Kirchner
government in Argentina. If Russia suc-
ceeds in its aim to become an important
arms supplier in Latin America, the risk
of an arms race will not only impose a
heavy burden to weak economies, but
also it may pose a serious risk to region-

al stability due to the increasing interfer-
ence of Chavez in the internal affairs of
other countries.”

AGuest Comment: David Rogus:
"With the exception of Cuba, it
would be hard to find any
repeat customers for most

Russian military equipment in Latin
America. The sales may not represent
any particularly new sinister Russian
motives in the region besides making
some money and perhaps an attempt to
react on some level to NATO's expansion
in Eastern Europe, the former Warsaw
Pact. Unquestionably though, US inter-
ests in the region are affected. American
military sales anywhere in the world, and
certainly in Latin America, are not just
commercial transactions. Such sales and
transfers are intricately associated with
shared security doctrine, practices and
philosophies. Transfers of equipment are
accompanied by training and precious
opportunities for direct professional
military-to-military contact on a variety
of levels leading to longer term and
deeper understandings and cooperation
on ever-changing security challenges and
how to deal with those as partners. It
almost goes without saying that
American interests in that regard are
much closer and more profound philo-
sophically and geographically to others
in the region than are Russia’s.”
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